
 

 

Marketing and Sales / Business Development Manager (f/m/d) 
Type of employment: Full time 

Location: Munich, Germany 

 

 

At MetisMotion, we build smarter, stronger and cleaner actuators. Our solutions are based on decades of experience in 

specialty actuator development for industrial environments. Our key strength are high force-density and ultra-dynamic 

linear actuators for customer specific applications. 

We love movement. And moving the related boundaries. 

Our passion starts where established technologies fail to deliver. 

Find out more on metismotion.com  

You will 
- Drive the market introduction and adaptation/growth of our highly innovative and well differentiated actuator 

solutions, including the following aspects 

o Professional representation of MetisMotion towards customers, acquisition and advancement of (key) 

customers as well as further development of existing accounts and relationships 

o Management and development of customer/project funnel to secure long-term business development 

goals, as well as continuous achievement of ambitious revenue and profitability targets  

o Successful introduction of new products and technologies, selection of pilot customers and hands-on 

implementation of novel concepts together with customers, control of market related communication, 

as well as organization of e.g. launch events and trade fair / congress representations 

o Establishment of working relationships with global key thought leaders to implement show cases and 

support product visibility and portfolio development 

- Collect and implement global customer feedback to guide product development activities in collaboration with 

product management; collect, refine and communicate customer insights 

- Develop, own and execute marketing strategy including the aspects of product definition, positioning, pricing, 

promotion as well as sales strategy / approach 

- Create commercial sales content / material as well as own product related market communication (print, online; 

standard material as well as project and customer specific material)  

- Implement and live up to required processes and tools for operational and strategic sales management, such as 

new product launch process, funnel management, win/loss analysis, sales and opportunity reporting etc.     

You will face extraordinary challenges – but at the same time you will continuously move the perceived boundaries of 

electrical actuation. 

We are looking for you if  
- Customer centricity is central to your business approach 

- A learning mindset and listening to/curiosity for the outside world comes as natural to you as good 

communication skills and a mentoring affinity when working with internal colleagues 

- Your technical education provides for an in-depth skill set in mechatronics and your experience includes 

excellent knowledge about actuation solutions including technologies, markets and competition 

- Your sales and business development experience is proven by measurable commercial success over a sustained 

period  

- Technology and business fluent English and German are mastered by you 

- Your presentation of your personal top three MetisMotion market opportunities during the interview can 

convince us. 

Given our market segment focus, experience in industrial automation and robotics is considered a plus.   



 
At MetisMotion, we offer 

- Personal responsibility, growth and learning opportunities, based on your personal strengths 

- The possibility to contribute directly to the future of automation, robotics and mobility; and develop new 

solutions - from idea to market launch 

- Flexible working hours in a modern, highly dynamic work environment and a competitive benefit package 

- A high-performance team excited to break new grounds 

- flat hierarchies, direct communication and a collaborative environment, based on trust – no micromanaging, no 

distributed teams, no near-shoring, no offshoring – face to face communication is premium. 

And, the chance to be amongst the first 20 employees in a fast-growing high-tech company. At least if you apply fast 

to join us!  

We are looking forward to receiving your application, including the relevant records and two references including contact 

details via email to joinus@metismotion.com.  

mailto:joinus@metismotion.com

